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Capital Plan Assumptions
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2026 Budget vs Current
• 2026: Current 2025 Year End Projection for 

Capital Directs is $323M, +$0.2M (+0%) flat 
to 2025 Budget projections of $322M.

• 2027-2031: Current March forecast is -$0.M 
(-0%) flat to 2025 Budget forecast on an 
average annual basis.

Prior vs Current
• 2026: Current 2025 Year End Projection for 

Capital Directs is +$0.2M (+0%) flat to the 
February projection.

• 2027-2031: Current March forecast is -$0.0M 
(-0%) flat to the February forecast on an 
average annual basis.



Net Wholesale
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2026 Budget vs Current
• 2026: Current 2026 Year End Projection for 

Net Power is $275.6M, +$39.8M (+17%) 
favorable to the 2025 Budget forecast of 
$235.8M.

• 2027-2031: Current March forecast is -
$44.2M (-95%) unfavorable to the 2025 
Budget forecast on an average annual basis.

Prior vs Current
• 2026: Current 2026 Year End Projection for 

Net Power is -$1.3M (-0%) flat to the 
February projection.

• 2027-2031: Current March forecast is -
$24.6M (-91%) unfavorable to the February 
forecast on an average annual basis. 



Wholesale Market Prices
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2026 Budget vs Current
• 2026: Current 2026 Year End Projection for 

Wholesale Prices, on a flat annual basis, are 
$40.20, -$16.47 (-29%) lower than 2026 
Budget forecast of $56.68.

• 2027-2031: Current March forecast for 
Wholesale Prices, on a flat basis, are $47.45, 
-$12.25 (-21%) lower to 2025 Budget 
forecast of $59.71.

Prior vs Current
• 2026: Current 2026 Year End Projection for 

Wholesale Prices are +$1.27 (+3%) higher 
than the February projections.

• 2027-2031: March forecast for Wholesale 
Prices, on a flat basis, are -$1.14 (-2%) lower 
than the February forecast.



Retail Revenue
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2026 Budget vs Current
• 2026: Current 2026 Year End Projection for 

Retail Revenue is $316.7M, +$2.3M (+1%) 
favorable to the 2025 Budget forecast of 
$314.4M.

• 2027-2031: Current March forecast is 
+$0.2M (+0%) flat to the 2025 Budget 
forecast on an average annual basis.

Prior vs Current
• 2026: Current 2026 Year End Projection for 

Retail Revenue is -$2.6M (-1%) unfavorable 
to the February projection.

• 2027-2031: Current March forecast is -$1.9M 
(-0%) flat to the February forecast on an 
average annual basis.

2026-2031 Rates: As adopted by Commission (2026 as adopted by commission as rate class - 2027-2031 set at 3.5% core and 9.5% noncore). 



Interest Income
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2026 Budget vs Current
• 2026: Current 2026 Year End Projection for 

Interest Income is $27.3M, -$7.5M (-22%) 
unfavorable to the 2026 Budget forecast of 
$34.9M.

• 2027-2031: Current March forecast is -$8.1M 
(-26%) unfavorable to the 2026 Budget 
forecast on an average annual basis.

Prior vs Current
• 2026: Current 2026 Year End Projection for 

Interest Income is -$2.3M (-8%) unfavorable 
to the February projection.

• 2027-2031: Current March forecast is -$2.4M 
(-9%) unfavorable to the February forecast 
on an average annual basis.



O&M Expense
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2026 Budget vs Current
• 2026: Current 2026 Year End Projection for 

O&M Expense is $255.4M, -$8.7M (-3%) 
favorable to the 2025 Budget forecast of 
$264.0M.

• 2027-2031: Current March forecast is -$20.2M 
(-6%) favorable to the 2025 Budget forecast on 
an average annual basis.

Prior vs Current
• 2026: Current 2026 Year End Projection for 

O&M Expense is -$6.6M (-3%) unfavorable to 
the February projection.

• 2027-2031: Current March forecast is -$12.8M 
(-4%) favorable to the February forecast on an 
average annual basis. 



Combined Financial Results
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Expenditures offsets for deduction
• CIAC – Decrease of (-$10.0M) to 2026 budget
• Sales to Power Purchasers – Decrease of (-$0.9M)



Combined Financial Results
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Net Operating Income (before depreciation)
• Favorable impact of +$49.8M vs the 2026 Budget forecast.

• Main driver is Net Power, reflecting inclusion of the forecasted slice true-up in the year-
end forecast and the January true-up for excess energy sales into the market. Net Power 
is $39.8 million above budget.

Interest, debt and other income
• CREBs 2010M Bullet Payment Matures 1/2027 ($90M)

• Annual Interest that ends in 2026 ~$5M per year



Combined Financial Results - $ in thousands
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Electric System Liquidity
• Climate Commitment Act (CCA) Allowance Fund: $287M (not included in Electric System 

liquidity balance)



Wholesale Price Volatility
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Forward Price Curve 
(FPC) Comparison

2026 Average Actual 
Prices were below the 
Budget FPC

-$19.66 or -33.8%

2027 through 2031 shows 
decreased pricing 
pressure

Avg -$12.25 or -20.5%



Forecast Scenarios-DSC
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Forecast Scenarios-D/P
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Forecast Scenarios-RONA
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Debt to Plant – Historic Cost vs Fair Market Value
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Current Debt to Net Plant FMV = 27%

Based on FMV Organization Multiplier of 1.5.



Financial Takeaways – Key Drivers
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Current Year (2026)
• Grant PUD’s current forecast continues to reflect a strong financial position, with moderate decrease in O&M 

from prior forecast due to January actuals coming in lower than forecasted. The Change in Net Position for 
2026 is now projected at $279.3 million, a decrease of $0.1 million (-0.04%) from prior forecast. Results remain 
ahead of budget, supported by solid wholesale performance, and prudent cost management.

Out Years (2027–2031)
• The long-term financial outlook has decreased from prior forecast, reflecting lower projected Net Wholesale. 

The Change in Net Position for 2027–2031 now averages $34.5 million, a $16.3 million annual average decrease 
(-32.1%) from the prior forecast.

• Bottom line: The current March forecast was revised downwards compared to the prior forecast driven by Net 
Wholesale. Grant PUD remains financially strong, with long-term sustainability driven through continued fiscal 
discipline, rate strategy, and careful management of power market and regulatory dynamics.



Net Power Report
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March 2026
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Net Power Reporting
Energy – Total ATC (Total Around the Clock) – MWh-Physical
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Net Power Reporting 
Energy – Total ATC (Total Around the Clock) – MWh-Physical
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Net Power Reporting 
All Products - Dollars 
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Net Power Reporting 
All Products - Dollars 
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Net Power Reporting 
Retail Sales



Questions?
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Appendix - Key Assumptions
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Thank you!



Subject-Matter Expert (SME) Presentation

Transmission Service 
Development

Open Access Transmission Tariff (OATT) Update

Susan Manville, Director of Transmission Strategy & Development
Chris Buchmann, Sr. Manager Transmission Business Services 

March 24, 2026



Agenda
•Executive Summary
•Resources
•Goals
•Evolution of Grant PUD Transmission Service
•Open Access Transmission Tariff (OATT) Structure
•Grant PUD OATT
•Rate Impacts
•Timeline
•Commission Support
•Public Comments
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Executive Summary 
The Grant PUD Open Access Transmission Tariff (OATT):
•Ensures Grant PUD compliance and comparable, non-discriminatory 

transmission service.
• Integrates existing procedures into a single, transparent framework.
•Today’s public comment provides the final input needed to advance the OATT 

for Commission approval in April.
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OATT - Development & Implementation Resources

Open Access Transmission Tariff

Project Leadership Project Execution Functional Expertise External Resources

Rich Flanigan
Susan Manville
Chris Buchmann

Rod Noteboom
Michiko Sell
Taras Boychuk
Jesus Lopez
Renate Rectenwald

Transmission System Planning
Power Delivery Construction & 
Maintenance
Power Delivery Engineering
System Operations
Control Systems Engineering
Energy Supply Markets
Rates & Pricing
Accounting
Treasury & Financial Planning
Environmental Affairs
Cultural Resources
Legal, Regulatory & Governmental 
Affairs
Enterprise Risk Management
General Counsel/Legal Compliance

Stinson LLP Law Firm – Jonathan 
Schneider*

Open Access Technology 
International (OATI)

The Brattle Group

Rod Noteboom

*Stinson LLP, led by Jonathan Schneider, has engaged in all process and document development to minimize risk and potential denial of 
reciprocal service
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OATT - Goals

Open Access Transmission Tariff

Open, non-
discriminatory access

Uniform procedures 
and cost structures

Aligned with best 
practices for current 

and future system use

Increased system 
transparency and 

revenue opportunities

OATT

• The implementation of an OATT addresses the need to ensure compliance with 
the Federal Power Act given the increased demand for transmission services
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OATT – Evolution of Transmission Service
• Significant increase in requests for transmission service/interconnection
• Large Generator Interconnection Procedures (LGIP) & Large Generator 

Interconnection Agreement (LGIA) developed
• Focus on renewable energy in Washington has driven the types of requests
• Need to register with NERC as a Transmission Service Provider (TSP)  
• Limited transmission system capacity and available transfer capability (ATC)
• Progression aligned with other non-jurisdictional entities
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OATT - Structure

Open Access Transmission Tariff

I. Common Service Provisions

II. Point-to-Point Transmission Services

III. Network Integration Transmission Services

• Ancillary Services (Rate Schedule 33)
• Point-to-Point Transmission Service (Rate Schedule 32)

Schedules (1-10)

• Service Agreements
• System Planning Processes and Methodologies
• Annual Transmission Revenue Requirement for Network Integration 

Transmission Service
• Generation Interconnection Procedures and Agreements (Large and Small)

Attachments (A-P)
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OATT - Grant PUD

Open Access Transmission Tariff

• Closely reflects FERC pro forma OATT (Based on FERC Order No. 888 & 2023)
• Non-jurisdictional OATT will not be approved by FERC

Added/Modified
• Outdated terminology and definitions
• Grant PUD specific governance and service terms
• Late payment interest per Grant PUD policy
• Environmental and cultural study requirements
• Procedures for acquiring short-term firm transmission

Removed
• Certain jurisdictional Transmission Service Provider 

obligations
• References to FERC adherence
• Ability to initiate service in the absence of an executed 

agreement
• Pricing as a factor in service priority
• Any reference to services not provided (redispatch and 

transmission load relief)
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OATT – Rate Impacts
Rate Schedule 32 

Wholesale Point-to-Point 
Transmission Service

Rate Schedule 33 
Ancillary Services

No total billing change • Updated to reflect OATT 
language and terms

• Distinguish firm vs. non-firm 
service

• Rate broken into additional 
service intervals

• Updated to reflect OATT 
language and terms

• Added definitions
• Split Reserves into Spinning and 

Supplemental
• Added placeholders for future 

integration rates for additional 
technologies

Additional charge New:  Unreserved Use Charge
Two times rate at the time of the 
Unreserved Use for Daily Firm 
Point-To-Point Transmission Service

New:  Energy Imbalance for Loads
Same charge as existing Energy 
Imbalance for Generation
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OATT – Rate Impacts
• Network Integration Transmission Service (NITS):
o ATTACHMENT H - Annual Transmission Revenue Requirement for Network 

Integration Transmission Service
o Network Customer serving Network Load located in Transmission Provider’s 

Balancing Authority Area
o Monthly Demand Charge:  Load Ratio Share * one twelfth (1/12) Annual 

Transmission Revenue Requirement specified in Attachment H
o Load Ratio Share:  ratio of a Transmission Customer’s Network Load to 

Transmission Provider’s total load, calculated on a rolling 12-month average
o Grant PUD will be a Network Customer of the Transmission System
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OATT Timeline

Open Access Transmission Tariff

3/24/26

• Public Comment
• Commission review of 

proposed OATT & Rate 
Schedules

• TSP Registration approval & 
effective date

• Start providing service in OASIS 
under the OATT

4/21/26 Est 
6/22/26

• Commission adoption of OATT 
and revised Rate Schedules

• Approved documents filed with 
NERC/WECC 
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Closing Summary
Today

• Consider public comment 
April Business Meeting 

• Final approval of OATT
o Incorporates existing LGIP/LGIA

• Approve revised Rate Schedules 32 & 33
Later this Year 

• Future Transmission Cost of Service 
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Public Comments

Transmission Service Development – OATT Update



Thank you!

Transmission Service Development – OATT Update
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